O 
O 
H 

O 

o ;^ <^ 
-J a 04 



GO 




H 


















z 


? >- 


OS 




50 


a. 


0 


0 



Charles L. Miller 
Banner & Witcoff, Ltd. 
09/866,450 
FACT BASED NEGOTIATION TOOL 
Page 3 of 12 




1-XG.3 



500 



512. 



Add NewTempdidiy Stvie i; 



5o4 

SOX 

fir 




(40] Ny Trous 
■ • • ^ifcfese 1(30) 3/4 Coal 



•:4*-;i::':j:5^r*-|Rain|acket 




'tC^^50ei^5^jLadieswear Direct 



519 



521 ^\(^ 



520 



•504 A 



-508 



Charles L. Miller 
Banner & Witcoff, Ltd. 
09/866,450 
FACT BASED NEGOTIATION TOOL 
Page 4 of 12 



Step 402: Create a new product record for a 
product or modify an existing product record 



Step 404: Associate the product with at least 
one supplier who will supply the product 



Step 406: Request cost information for 
the product from the associated suppliers 



Step 408: Import the cost information for the 
product provided by the associated suppliers 



Step 410: Electronically store 
the imported cost information 



Step 412: Display the 
imported cost information 



Step 414; Obtain sales price 
information for the product 



Step 416: Determine margin information 
for sales of the product using the sales price 
information and the imported cost information 



Step 418: Display the margin information 



FIG. 4 
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Link Substyle with Suppliers 



r Temporary Style 




Soo 



2ao 




1004 




22/08/2000 1 5 03 28 
23/08/200014 16.26 
23/08/2000 1 4 36 40 
23/08/2000 14 37.31 
23/08/2000 14 40,45 
23/03/2000 1 S 08.36 
24/03/2000 1 2.25 50 
29/08/2000 1 3 58 1 7 



Matone, Mafia 
Business InfotmaUon Service 
James, Andy 
James, Andy 

PC Remote Software Management 
Dafzin?, Avis 

PC Remote Softwaie Management 
Stoker, Martin 



UNTITLED PPT 
Here's VI 75 reasons why you should open an ILA" 
FW tSBM tssues 
FW tSBM tssues 22-08-00 

"URGENT ANTIVIRUS SOFTWARE UPDATE TO Ya 
TVR Enhancements required pre SS2002 
•""URGENT ANTIVIRUS SOFTWARE UPDATE POS ' 
urgent 
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900 



{ 



Acme Retail Limited 


1 1 11 1 


Cost Sheet - Clothing Direct Basic 


Supplier 


K1D2B1Z FAR EAST LTD 








Factory 












Country 












Payment Terms Percent 


9 










Currency 












Shipment Method 


Sea 










Product Descrfptton 


Curtain Hooks 








Supplier Product Reference 












Acme Product Reference 


789 






















Sterling 






US Dollar 
















Total Fabric / Yam Cost 




£0 00 






0 00 














Product Packaging Total Cost 




£0 00 






0 00 














Labour 




£0 00 






0 00 














Margin (Including Overheads) 


£0 00 




0 00 












"b"bo" 


Total Ex Factory Cost 




£0 00 












Nil Returns Discount 




£0 00 






0.00 


UC Charges 




£0 00 






0 00 


Settlement Discount 




£0 00 






0.00 


UK Distribution 




£0.00 






0 00 














Contract Price 




£0 00 






0 00 














For ACM£ UseOnlv: 












Freight and Insurance 




£0.00 






0 00 


Import Duty 




£0 00 






0.00 


Reprocessing 




£000 






0.00 


Office Charge or Agents Commission 


£0.00 






0 00 














Final Cost Price Landed Duty Paid 




£0 00 






0 00 














Ref 1370/10/50^320 
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